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others. The issue? Scaffold planking. Jobs were being shut 
down in California because federal OSHA required full 
thickness 2-in. planking. At the end of our discussions, we 
prevailed and the feds also benefited, to wit; what defines 
scaffold grade planking. 

Many of those sometimes funny, embarrassing or 
heartbreaking occurrences travel with us. It is a part of the 
(our) evolution. The sudden loss of Vic was such one to all 
of us, and especially this writer. His daughter came up to 
me during a convention subsequent to his death, with tears 
flowing, and said that her father felt Frank Koughan and 
me as his "sons." Neither of us has ever been paid a 
greater compliment. I need to add Harold Forbes to the 
"loss" column, as he was one of the hardest working of all 
SIA members I have known. 

On the funny side, I would like to quote from the 
minutes of the organizational meeting. 

Let's start with money, it's always a good place to begin! 
The date was July 21, 1972 at the Sheraton Universal 

Hotel. There were 29 attendees. The budget report was 
presented by Mr. Saleeby, and we had accumulated $950. 
We were $50 short of $1,000 because someone had not 
paid, and I have been looking for that person for 35 years, 
without success. 

Suffice to say we blew it all on expenses for our initial 
meeting, with no compensation to Mr. Saleeby, who took 
none for quite some time to come. Dues were set with an 
initiation fee of $100 for new members, and monthly dues 
of $20. Classes of membership were also introduced at that 
time. If paid on an annual basis, 
a 5% discount was offered. 

It was announced that our next meeting of all 
members would be sometime in April 1973. 

San Francisco was eventually chosen as the location 
for our first annual convention, and later the date was to 
be April 28. I called Vic and told him I had a conflict with 
that date and could not attend because Sandra and I were 
to be married. He responded with the comment, "David, 
I really need you at the convention. Can't you change the 
date of your wedding?" I replied, "Would you like to 
speak to Sandra?" That was the end of the conversation! 

After we were wed, and after the reception, we drove 
to the convention site at the Marriott Hotel, where I 
introduced Sandra to SIA members and their wives. 
Victor commented, "Well, that's what I call dedication." 

And that is what this brief history is all about. 
Dedication. It is also about those of you who have 
constantly and generously given of your most precious 
commodity, time, which is irreplaceable, when building 
and reinvigorating this great association. Thank you 
for that, and thank you Mr. Towse for making that 
phone call. ■

This article was written by David Beatty, a founding 
member of the SIA who served as the associations second 
president from 1975-1977. He has been working in the 
scaffold industry since 1938 at the age of 9. He now 
serves as a consultant to the scaffold industry and can 
be reached at (209) 233-3104 or (209) 223-2068 
or at db t@infostations.net. 
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an area, and these meetings would often lead to the 
formation of a local chapter of the association. 

By the time Towse turned the gavel over to Dave 
Beatty at the third annual meeting in San Diego in 1975, 
the association had grown to include more than 100 
members from 16 states and Canada. But members felt 

"Some of us had insurance problems, 
some of us had union problems, and we 
were faced with the new federal OSHA 
standards, " says SIA s first president 
Gerald F. Towse. 

they could do more to increase its size and effectiveness. 
They voted to change the group's name to the Scaffold 
Industry Association. "Deletion of the word 'contractor' 
from the association's designation was explained as a 
natural outgrowth of expansion," according to a news 
clipping from the time. "Many members engage primarily 
in distribution and leasing of scaffolding and shoring; 
others erect scaffolding; and still others are manufacturers. 

So the new name was selected to afford blanket identity 
without great and cumbersome length." 

Scaffolding manufacturers were invited to become 
regular voting members, and the definition of 
scaffolding was changed to include "scaffolding, 
shoring or any device used to support workers, 
materials or equipment," according to the news story. 
"This dovetails with an association drive to attract 
companies offering swing staging and hydraulic 
platforms and shoring contractors and distributors." 

lnsa.rance Crisis 

Although OSHA was the biggest concern at the time 
of SIA's founding, another problem soon grew just as big. 
"The other thing that gave the association impetus was 
insurance," says Beatty. "You couldn't buy it. As soon as 
anybody looking for insurance said scaffolding, the next 
sound you heard was the door closing. And when you 
could buy it, the rates were totally unaffordable. 

"We knew that as members of the association we had 
something to offer, and insurance was one of those 
things," he continues. 

The crisis came in 1978, during Jerry Schapira's term as 
Continued on page 19 
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Finally, Miller wants the SIA to enhance the industry's 
image. "We want to introduce this profession as a reward­
ing career path. We need to have a pool of well-trained 
scaffold and access professionals to pull from." 

Although the problems the association and its members 
face today loom large, they are not insurmountable. To 
SIA's founding members, the problems of their time looked 

 

just as overwhelming. But they set the example by 
uniting and working together through the association to 
fmd solutions. If scaffolding companies today will 
support SIA in a like manner, the association will 
continue to be successful in finding good answers to the 
problems that its members face today. ■

 




